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Developers ï how can you do it 
 

UX experts ï how can we do it 

well 
 

Startups ï how to make money 

out of it 
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USER  

PLAY  DEVELOPERS 

Å Applications I need 

Å Easy and trusted payment 

Å Easy payments 

Å User base Å Value for customers 

Å Revenues 
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USER 

Å Money 

PLAY  

Å Payments 

Å User base  

Å Marketing   

DEVELOPERS 

Å Brilliant ideas 

Å Ready applications 



PLAY FOR FUTURE 

ǒNew way of cooperation between 

PLAY and e-business 

ǒFor start-ups and experienced 

companies 

ǒPromoting innovative ideas 
 



 

 
 

 

PAYMENTS 

Possibility to charge user on his monthly 

bill from PLAY: 

Å monthly subscriptions (One Invoice) 

Å single purchase (Direct Billing) 

 

 

 

 
 



 

 
 

 

USER BASE & MARKETING 

Marketing actions in our channels: 

Facebook ï 1 915 000 

Blog ï 300 000  

SMS ï few hundred thousands 

Operatorôs channel in Google Play 

1000 points of sales  

 
 

 



The idea ï uniqueness, market potential 

Business model ï pricing, subsription or 

single purchase, convertion from free to 

paying 

System neutrality ï Android, 

WindowsPhone, iOS, Windows 

User Experience ï simplicity, intuitive 

design 
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ÅConvenient ï you donôt need a credit card 

ÅRecurrent ï you can easily become permanent user 

ÅFast ï you get the service in few clicks 

Why One Invoice solution? 



Service which allows you 

once per month to download 

one audiobook of your choice 
 

- Listen on smartphone, tablet or PC 

- Do not pay for data transfer 
 

19,99 zğ / month 



Up to 60% cheaper  

than standard price 
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Audiobooki w Play  



Easy service activation 
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Audiobook choice 
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FACEBOOK promotion 



Install Apps Ą SKLEP PLAY 



TV 

http://www.youtube.com/watch?v=YGK_tX0fnyI 

http://www.youtube.com/watch?v=YGK_tX0fnyI
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ÅConvenient ï you donôt need a credit card 

ÅSafe ï you have to confirm with your password 

ÅFast ï you get the application in few clicks 

Why direct billing? 



Purchase process 


